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Established in 2002, we are…
 A regional communications network specialist and systems integrator 

offering high-tech, world-class systems and services

 A leading player in the telecommunication industries in the region.

We were listed on SGX SESDAQ in 2005.

Who We Are
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Our Core Businesses

Network

Infrastructure

and

Voice Comm

Systems

Project Management

 Project Sales Division:

 Sub-divided into Network

Infrastructure and Voice

Communication Systems

 Project Management

 Project Maintenance & Support

ServicesMaintenance & Support
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Project Sales

We integrate network infrastructures which enables the end-users to 

communicate electronically within an organisation or with another organisation,

either within the same country or globally

Total end-to-end infrastructural business solutions:

 Network integration services, from fixed-line eg. Optical DWDM, SDH, 

IPDSLAM, ADSL etc to wireless solutions, eg. Microwave, VSAT, WIMAX 

etc. 

 Design, installation and implementation of data, video, fibre optics, wireless 

and cellular network infrastructure 

 Customised solutions according to customers’ needs

Network Infrastructure:
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Seamless integration of voice and data systems used in large 
organisation’s telephone network, including: 
 PABX

 Video conferencing system

 Voice messaging, recording or logging system

 VoIP Applications

 IP media gateway

Project Sales

Voice Communication Systems:
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Project Management and Maintenance Services

Project Management Services
 Provide installation and implementation services for the network

infrastructure or voice communication systems that have been purchased

by our suppliers’ customers

 Managed Services (out-tasking services)

Maintenance and Support Services: 
 For warranty and post warranty period for our systems sold

 Customers include:

 Leading telcos: SingTel, M1, Viettel, Beeline (under Gtel Mobile)

 Government authorities: DSTA, DSO, CAAS, EMA, Singapore Power

 Corporations: SMRT, EVN, CAT, TOT
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Key Strengths

Strong Regional Presence
 Network of regional offices to provide customers with local technical support

 Fortified strong foothold in emerging Indo-china economies such as Vietnam, Myanmar, Cambodia 
and Laos

Human Capital & Asset
 We have a strong management team with at least 20 years of working experience in this industry

 We have a strong engineering team to provide both pre and post warranty support to our 
customers

Established Track Record 

 Supplied and installed Optical DWDM and SDH Equipment for M1 and Viettel Corporation since 
2002

 Supplied and installed the first IP core router in Vietnam for Viettel Corporation in 2007

 Followed by two more contracts in 2008 and one contract in May/2009 for the implementation of Juniper’s Core Router 
for Viettel’s fixed line and cellular networks

 Supplied and installed a first IP core router for Beeline (under Gtel Mobile) this year

 Full turnkey network integration of satellite network stations, new studio and TV production studios 
for Myanmar Radio & Television

 Supplied and installed the full turnkey IP PABX infrastructure and systems for Vietnam Convention 
Centre for APEC Meeting in 2006
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Key Strengths

Key Suppliers
 Alcatel

 ECI

 Both have been loyal suppliers for Ntegrator since we started in 2002

 Harris & RF Window

 Juniper Network Inc.

Key Customers
 SingTel and MobileOne – Top two telco operators in Singapore

 SMRT

 Defence Science and Technology Agency (DSTA)

 CAAS & DSO

 Viettel Corporation – largest telco operator in Vietnam

 Viettel Cambodia (Cambodian subsidiary of Viettel Corporation)

 Beeline (under Gtel Mobile)

 Vietnam Telecom International

 MOD, MPT & MRTV of Myanmar
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Corporate Developments

 Two contracts worth S$22 million awarded by SingTel in 

September 2009

 Largest local contract secured by Ntegrator todate

 Positive financial impact from FY2009 to FY2012

 Participation in groundbreaking infocomm development 

reinforces Ntegrator’s regional standing in the network 

infrastructure systems integration industry

Milestone contracts for the Next Generation Nationwide 
Broadband Network
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Corporate Developments

 Maiden Contract from Telekomunikasi Indonesia 

International Pte Ltd (Telkom)

 Subsidiary of Indonesia’s largest information and 

communications service and network provider

 Supply of fibre-optic network accessories to support Telkom’s 

new network initiative for the provision of international 

telecommunication bandwidth in the region

 Lays groundwork for the Group to penetrate further into the 

Indonesian market when market recovers

Expansion of Customer Base
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Corporate Developments

 Four contract wins from Viettel Cambodia within a year of 

penetrating the new market
 Two maiden contracts awarded by Viettel Corporation’s subsidiary in May 2008

 Third and fourth contracts won in August 2008 and June 2009 respectively

 Opens up opportunities for Ntegrator to play an active role in building up 

Cambodia’s telco infrastructure and networks for the next few years

 Continued Expansion Order from Viettel Corporation
 S$18.5 million worth of contracts in FY2008 through repeat contract wins from 

Viettel;- an improvement of 31.0% over the S$14.1 million recorded in FY2007

 Four contracts, worth a total of S$27.4 million, awarded by Viettel in the first half 

of FY2009 - exceeding the total contract value secured in the whole of FY2008 

by 48.1%

Continuing growth in Indo-China markets:
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Revenue

S$’m 47.9%

HY: Six months ended June 30

Total Revenue increased by 47.9%:

• Projects Sales rose by   

44.1% to S$29m

• Project Management and

Maintenance Services

soared 111.2% to S$2.5m

million as the Group

secured more new project

management services

contracts as well as renewal

contracts by existing

customers
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Gross Profit

S$’m
41.5%

Gross profit decreased 36.0% to 

S$3.3 million:

• Projects Sales decreased by

41.5% to S$2.6 million due to 

increase in cost of borrowings

• Project Management and

Maintenance Services

maintained its performance at

S$0.7 million

HY: Six months ended June 30

S$’m
0.3%

Project Sales

Project Management and Maintenance Services



18

Earnings per share after tax and minority interests 

(cents) (1) 0.18

Net Asset Value per share (cents) (1) 6.47

Net debt-to-equity ratio (2) 0.09

P/Book Value (X) (3) 0.73

Financial Ratios

(1) Based on weighted average number of ordinary shares of 341,482, 344 as at June 30, 2009
(2) As at June 30, 2009
(3) Market Cap as at November 24, 2009, Bloomberg
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As at 31 

Dec 08

As at 30 

Jun 09

Total Assets S$67.5m S$80.2m

Net Assets S$21.2m S$22.1m

Cash & Cash 

Equivalents

S$2.7m S$4.5m

Shareholders’ Equity S$21.2m S$22.1m

Balance Sheet Highlights



20

Order Book

Current outstanding order book surpasses FY2008 revenue:

 Order book stands at S$67.7 million as at September 10, 2009 

 Strong order book amount exceeds FY2008 revenue of S$47.9

million by 41%
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1HFY2009 Key Highlights

 Revenue surges 47.9% to S$31.6 million

 Both core business divisions register revenue growth

 Low net debt-to-equity ratio of 0.09 as at June 30, 2009

 Issued bonus warrant of 3:10 warrants to reward

loyal shareholders

 Order book improves by 49.4% to $67.7 million from 

end June to end September 2009
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Industry Overview

Specialised Industry

 Technically specialised fields with few major players that has the ability to provide 
specialist integration services and full range of solutions

 Comprehensive core competency and expertise required for network integration 
business creates high entry barrier

 Enables us to command higher profit margin

Strong Regional Potential 

 Percentage of fixed-line and mobile penetration in most SEA countries are still 
below global average standards

 Anticipate a boom in fixed-line penetration as many emerging economies in SEA are 
investing in telco infrastructure improvements

 E.g. Vietnam, Cambodia, Laos, Myanmar

 Foresee higher capital expenditure on relevant network infrastructure equipment in 
the near future

 Opens up more opportunities for us to capitalise on
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Industry Overview

Recurring Business

 Nature of the telco industry is such that it constantly experiences new 

technology developments and rapid obsolescence of existing infrastructure

 Continuous need for service players to invest heavily on latest technology 

and infrastructure, in order to keep pace with new innovations

 Creates a sustained demand for new network infrastructure and voice 

communication systems
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Industry Prospects

Vietnam
 Ranked as one of the fastest-growing markets for telecommunications in the world 

over the past several years

 US-based International Data Group forecasts Vietnam’s IT market size to hit US$2.2B in 

2009 and over US$3.5B in 2013;

 IDC estimates a 2009-2013 CAGR of 10.5% for the Vietnam IT market: 
 Will become the IT market with the highest growth rate in Southeast Asia

 Viettel Corporation continued to lead the Vietnamese mobile market in 2008, with a 

market share of around 37.2%

 Government awarded four 3G licences to five operators in April 2009 

 Including Viettel Corporation, Ntegrator’s repeat customer since 2002

 All four telcos currently upgrading their networks; 3G services expected to roll out in 2010

 Total mobile subscribers expected to rise to 120mn by 2014 – a figure on par with 

Japan’s current subscriber base
Sources: 

IDC Market Research, October 11, 2009 

Thai News Service, September 4, 2009 

Vietnam News Brief Service, August 28, 2009

Vietnam Posts and Telecommunications Corporation, May 2009
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Industry Prospects

“According to World Bank figures, Cambodia’s GDP jumped 10.2% in 2007 while Vietnam’s economy expanded 

8.5% and Laos posted a 7.9% rise”

“Singapore, being a major Asian financial centre, has the expertise and know-how that allow its companies to 

venture into these emerging markets”

Business Times Weekend, September 5-6, 2009
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Industry Prospects

TIOS Consulting

ASEAN 2009: 

Trade and Investment 

Opportunities

Vietnam and Cambodia as the 

“rising stars” in ASEAN

 Market potential for both countries 

graded 3 out of 4

 Denotes that conditions are moving 

towards a positive trend

 Country is engaging the 

international community both in 

terms of national and international 

regulations
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Growth Strategies

Continue to grow our relationships with strategic partners 

 Repeat business from Viettel Corporation, a major customer for the 

Group’s Vietnam and Cambodia markets, will drive our growth

Leverage on our proven track record and strong core competencies

 Well-positioned to deepen market penetration in existing markets, as well 

as expand to neighbouring countries

Maintain focus on Southeast Asia and Indochina regions

 With special emphasis on Vietnam and Myanmar

 Strategic location in Singapore will provide competitive edge to tap on 
these key emerging markets
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Growth Strategies

Continue to strengthen business relationships with key suppliers

 Principal suppliers such as Alcatel and ECI, Ceragon Network and Juniper 
Networks

 To build up new strategic suppliers to service new market demands in 
Vietnam, Cambodia, Laos and Myanmar

 Also to attend to other Telco and cellular service providers in Vietnam e.g. 
EVN, Vinaphone, VTI, Beeline (under Gtel Mobile)

Expand business strategically through organic growth or M&As

 Continue to seek strategic investments or alliances or joint ventures with

suitable partners and/or acquire companies or assets in related

fields

 To expand our range of products and service and technological 
capabilities, as well as to gain scale of operations
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Upsides of Ntegrator 

 Profitable every year since the company’s inception

 Company’s PE is still low

 Revenue surged by 47.9%

 Current Order Book stands at S$67.7 million – the figure has exceeded 
our FY08 revenue

 We have been rewarding our loyal Shareholders with dividends except for 
FY08 with bonus warrant (3:10) allotted in Oct 09. 

http://sg.wrs.yahoo.com/_ylt=A0S0zviTWwJLqZgART8l4gt.;_ylu=X3oDMTBpdnJhMHUzBHBvcwMxBHNlYwNzcgR2dGlkAw--/SIG=1gj61abpq/EXP=1258532115/**http%3A//sg.images.search.yahoo.com/images/view%3Fback=http%253A%252F%252Fsg.images.search.yahoo.com%252Fsearch%252Fimages%253Fp%253Dpictures%252Bof%252Bbonus%2526ei%253Dutf-8%2526fr%253Dyfp-t-101%26w=140%26h=100%26imgurl=www.jeuxcasino-fr.com%252Factu%252Fimages%252Fbonus.jpg%26rurl=http%253A%252F%252Fwww.jeuxcasino-fr.com%252Fnews%252Fbonus-yachting.php%26size=4k%26name=bonus%2Bjpg%26p=pictures%2Bof%2Bbonus%26oid=792b6493829760ca%26fr2=%26no=1%26tt=2638325%26sigr=11kive8e7%26sigi=11brj1orc%26sigb=12phcqasl
http://sg.wrs.yahoo.com/_ylt=A0S0zu83XAJL92YB5Owl4gt.;_ylu=X3oDMTBqOHA2aDgzBHBvcwMyMgRzZWMDc3IEdnRpZAM-/SIG=1l4b8hgto/EXP=1258532279/**http%3A//sg.images.search.yahoo.com/images/view%3Fback=http%253A%252F%252Fsg.images.search.yahoo.com%252Fsearch%252Fimages%253Fp%253Dpictures%252Bof%252Bshares%2526b%253D21%2526ni%253D20%2526ei%253Dutf-8%2526pstart%253D1%2526fr%253Dyfp-t-101%26w=106%26h=80%26imgurl=www.windsorbrokers.biz%252Fweb%252Fexport%252Fsites%252Fdefault%252Fsite%252Fmedia%252Fimages%252Fshares.jpg%26rurl=http%253A%252F%252Fwww.windsorbrokers.biz%252Fweb%252Fcms%252Fsite%252Fen%252Fproducts%252Fshares.html%26size=2k%26name=shares%2Bjpg%26p=pictures%2Bof%2Bshares%26oid=7eecaf6f90ce522a%26fr2=%26no=22%26tt=1051753%26b=21%26ni=20%26sigr=122r76rn3%26sigi=12c610t4u%26sigb=13eiq5q9e
http://sg.wrs.yahoo.com/_ylt=A3xsfMxHYwJLGE4BDCUj4gt.;_ylu=X3oDMTB0bzJpcG1wBHNlYwNzYwRjb2xvA3NnMQR2dGlkA1NHQzAwMV8x/SIG=1icbi51m2/EXP=1258534087/**http%3a//sg.images.search.yahoo.com/images/view%3fback=http%253A%252F%252Fsg.search.yahoo.com%252Fsearch%253Fei%253DUTF-8%2526p%253Dpicture%252Bof%252Bshareholders%26w=250%26h=188%26imgurl=www.cwa4319.org%252Fimages%252Fshareholders_06.jpg%26size=13.9kB%26name=shareholders%2b06%2bjpg%26rcurl=http%253A%252F%252Fwww.cwa4319.org%252Fshareholders.html%26rurl=http%253A%252F%252Fwww.cwa4319.org%252Fshareholders.html%26p=shareholders%26type=jpeg%26no=3%26tt=127%252C343%26oid=44a0a421d1c3ab82%26tit=shareholders%2b06%2bjpg%26sigr=118qlt9lt%26sigi=11avksl8q%26sigb=124b7mi0s
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